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2008 LFA EvEnt  
SponSorS

DiamonD SponSorS...

Ken & Celia Austin  
Raindance Ranch 

Newberg, OR
Mike & Wendy Gerken  

Hard Rock Llama Company 
Ada, OH

John & Debra McDougall  
Westerham Farm & Studio 

Montpelier, VA
Malcolm & Carol Ann Tallmon  

CarolLlama Farms  
Weatherford, TX

Keith & Patti Wattigney  
P.K. Mini’s 

Belle Chase, LA 
Lew & Jennifer McGinnis 

Superior Farms Llamas 
 Oklahoma City, OK

 GolD leaDerShip SponSorS...
Gordon & Pam Jensen  
Hid - n - Hills Llamas 

Cochrane, WI
Doug & Kamala Overman  

Overman Llamas 
Otterbein, IN 

GranD entrepreneur SponSorS...
Tom & Barb Parsons  
Animal Acres Llamas 

Douseman, WI
Dennis & Tracey McGinnis  

Bear Korner Llamas 
Warrens, WI

SupportinG SponSorS...
Kurt & Dr. Kristi Brown

The Brownderosa
Sparta, WI

the Association by the people for the people

 Complete Event Information 
And Forms Go To 

www.thelfa.org!

thursday 9/18/08
8:00 am Arrival and stalling of animals, setup displays vendor  

 and sponsor areas

Friday 9/19/08
7:00 am Fresh Pastries and complimentary coffee
 continued arrival and set up
7:30 am ALSA exhibitor and Judges meeting
8:00 am “Fall Harvest” Single point ALSA show begins
9:00 am - 4:00 pm Llama Fiber Demonstrations
3:00 pm    Futurity Jackpot Obstacle Classes — 

 Geriatric class followed by the Open class
Evening of Camaraderie
6:00 pm Cocktails and Hors d’oeuvres served at the Equestrian Center

Saturday 9/20/08
7:00 am Fresh Pastries and complimentary coffee
8:00 am Display and Vendor areas open
9:00 am - 4:00 pm Llama Fiber Demonstrations
9:00 am Amateur Futurity begins with the male class – Show arena
10:30 am Jackpot Non Breeder Futurity
11:15 am to 12:00 pm Bloody Mary’s and Tangy Mimosas served as the individual  

 introduction of Sale Animal is presented across the  
RED CARPET

12:00 pm to 12:45 pm Hands on inspection of sale animals
12:45 pm to 1:45 pm Lunch is Served
1:45 pm to 2:00 pm LFA Annual Membership Meeting
2:00 pm Llama Futurity Association Sale begins
 Snacks and beverages will be served during the auction
Sunday 9/21/08
7:00 am Fresh Pastries and complimentary coffee
8:00 am Futurity Classes begin — starting with the Suri Male  

Llama Class
11:30 am to 2:00 pm Lunch will be available on a cash basis
3:30 pm At the completion of all Futurity classes, announcement 

of ALL Futurity Class Top 10 and Class Champions and 
presentation of the awards

Schedule of Events

http://www.thelfa.org


www.thelfa.org

Request a catalog today at  

www.thelfa.org

Be part of 

the fun!

Courtney (f)
Consignment of

Chris & Venesa Carter

Hightower (m)
Consignment of 

Lew & Jennifer McGinnis

BKL Silver Mistress (f)
Consignment of  

Tracey & Dennis McGinnis

ME Freyja (f)
Consignment of 

Margret & Ed Bender

BKL Amazing Day (f)
Consignment of 

Tracey & Dennis McGinnis

MHF Sirius Style (f)
Consignment of Phil Feiner

& Larry Rothenberg

CTW Starlite (f)
Consignment of Larry Kisner

ALSA Fall Harvest Show Judge 
Penny Davidson

World Futurity Show Judges
•  Beth Myers - OH
•  Danielle Wagoner - CA
•  Lora Crawford - CA
 

Show Entry Deadline:  
Entries received prior to 

08/18/2008 will be $250.00.  
After 08/18/2008 will be $275.00. 
Entries will be accepted until after 

the sale. For entry forms go to 

www.theLFA.org

Thank you to those who have already agreed 
to sponsor! Sponsorship opportunities are still 

available. Contact Phil Feiner at  
philip@pfeiner.com

http://www.thelfa.org
http://www.thelfa.org
http://www.thelfa.org
mailto:philip@pfeiner.com
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Next time you go on 
vacation, look for that 
extra special llama 
babysitter. you never 
know what might 
happen while you are 
gone!

Stevenson, Washington 
was an idyllic, lovely setting 
for a sale of very lovely 
llamas. Once you paid your 
dollar toll and crossed the 
Bridge of the Gods you 
were in the land of the 
llama gods.

After an evening of stormy 
weather the rest of the 
weekend turned out to be 
a great time. This year the 
Ozark llama Classic Sale & 
Show was moved to a new 
facility in Sedalia Missouri. 
This venue turned out to 
be just fabulous with all the 
amenities one could want for 
a show and sale facility! 
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Must Reads
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NEW! Please check out the ILR website www.lamaregistry.com 
for online viewing of the entire WALKABOUT VI Collection

Maderjo

Sintra
ALSA ROM  

Halter Champion
Bananza (ET)

Sore’lla
Sore’lla

Apprecio
1st 2008 Western 

States Futurity

Chiche

male

maiden female bred female

male male

bred female

Dare to Dream with No Borders and No Boundaries

The Goal
The Breeding Goal has remained unchanged over the decades: Correct conformation, Elegance, Presence,  
a Good Mind, Lovely fiber (a fringe benefit), and Elegance again! The Hinterland program recognizes  

No Borders and No Boundaries. Regardless of country  of origin or bloodline, we selectively breed for the finest  
animal. This goal has been well validated in the Show Ring and Breeding Field. We extend a warm invitation.  

The Legacy is here for you to share at WALKABOUT VI. Why not treat yourself to Something Special?  
You might just find the Llama of your Dreams on July 26th.

Celebrity World Futurity

SECOND

Heylee
2007 F

1st 2008 Western States Futurity

Qualified for Nationals

SECOND

Celebrity World Futurity

Hidalgo
2006 M

1st 2007 Western States Futurity
Qualified for Nationals

Celebrity World Futurity

SECOND

Starmaker
2006 M1st 2008 Western States FuturityQualified for Nationals

http://www.lamaregistry.com


Please Join us in Sunny Central Oregon for the Weekend of  
your Life enjoying Friends, Food, Fun, and a Selection of  
the Finest Show and Breeding Stock available. Including  
20 Stellar Consignments from across the USA!      Kay

Schedule of Events
Online RSVP at: www.hinterlandllamas.com

~Darrell Anderson, Auctioneer~

Friday, July 25, 2008
 8:00 am Ranch open — Continental Breakfast
 12:00 pm Lunch available on grounds
 1:30 pm Presentation of Herdsires
 2:00 pm Preview of Sale Llamas in the Big Tent
 5:30 pm Hinterland hosted Western Style BBQ

Saturday, July 26, 2008
 8:00 am Ranch open — Continental Breakfast
 11:00 am WALKABOUT VI SALE BEGINS
 12:00 pm (Lunch will be served during the sale)
 Post Sale The ever popular “Humdinger Selections”

For Catalogs and Info
hinterlandllamas@peoplepc.com • www.hinterlandllamas.com

http://www.hinterlandllamas.com
mailto:hinterlandllamas@peoplepc.com
http://www.hinterlandllamas.com
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Interview with

Justin Timm
by Sue Wilde

Hi Justin, welcome to Linking Up! 
I enjoyed meeting you at the Cascade 
Llama Sale.

Hello Sue, it was my pleasure to have 
met you at the Cascade Sale. We had a 
great time, didn’t we?

Where is Frog Pond Llamas and 
Suri Alpacas located? How long have 
you owned llamas and what was your 
introduction to llamas that made you 
get your first ones?

Frog Pond Llamas and Suri Alpacas 
is located on our 40 acre, family farm in 
Wilsonville, Oregon, just 20 minutes south 
of Portland. My parents purchased our first 
llama, Carlos, down at Grants Pass at one 
of the first Hartman Sales back in 1985. The 
picture below shows me with that male. I 
was just 3 years old at the time. As time 
went on, I would purchase two weanling 

males at a time from either my parent’s 
breeding program or friends of ours in the 
business and train them for pets and then 
sell them. After successfully training and 
selling males I purchased a single female 
whom I still own, Fancy Dancer! Fancy 
just celebrated her 20th birthday and she 
still looks as good as ever. I have always 
loved animals and especially llamas. What 
really launched my passion for llamas was 
back in 1997 when I purchased 4 females 
(two juveniles and two breeding females) 
from a local breeder. Just two months 
after making this purchase, I took one of 
the younger females, LL Silver Sheen to 
the Oregon State fair and showed her in 
the Heavy Wool division. And she not 
only won her class but she won GRAND 
CHAMPION! From that moment on, I was 
hooked on showing. I have been showing 
and breeding ever since!

You also raise suri alpacas. Which 
did you have first the llamas or the 
alpacas? Why did you choose the suri 
alpacas?

We had llamas first, by a long shot! 
We purchased our first llama in 1985 and 
we purchased our first 
suri alpacas in 2004. I 

absolutely love suri alpacas. They are so 
much fun to breed. We concentrate on dark 
colored suris, which are some of the rarest 
alpacas not only in the country, but also 
the world. I love all the different aspects 
of breeding alpacas such as phenotype, 
coverage, style, color, fiber fineness, fiber 
density, LUSTER! Trying to work all these 
different aspects into a breeding program 
is not as easy as it may sound. Oh, not to 
mention that we put a huge emphasis of 
our breeding program on temperament, 
early maturity and milking. The education 
what we have received from the alpaca 
industry has also been incredibly valuable 
for our llama breeding program as well. 
I have applied the knowledge I have 
received from the alpaca industry not only 
in my suri llama breeding program but 
also my silky and more traditional style 
program as well. Suri alpacas are just so 
elegant as they walk through the fields in 
full fleece. They have been a great addition 
to the Frog Pond line up of animals. Truly 
enjoyable animals.

Describe your farm and manage-
ment operations at Frog Pond. How is 

the management of both 
llamas and alpacas the 
same and different?

I run our management 
operation the same for both 

Little Justin — Justin with the 
first llama ever purchased by 

Frog Pond in 1985. Justin was 
3 years old in this photo. Carlos 

(the llama) was purchased in 
Grants Pass Oregon at one of the 

first Hartman Sales.

Cool Justin — 
Justin as a young 
guy at one of the 

Firecracker Sales.

Starr Fyter- Producer of Champion 
and high selling offspring.  

Co-owned with East Fork Ranch

LINKING UP
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our llamas and alpacas. I am very much 
hands-on with our animals, so the shots, 
nails, shearing, birthing and any needed 
medication is done by me. It’s a labor 
of love and, as a result, it allows me to 
have a closer connection with the herd, 
allowing me to make breeding, buying and 
selling decisions based on my day to day 
interaction with my animals. With 5 large 
barns and with many pastures it allows 
us to not only to do pasture rotation, but 
also barn rotation. This is a great benefit 
in keeping a strong healthy herd. We 
will run both llamas and alpacas together 
depending on the needs of the individuals, 
but mainly do this at birthing time.

When you are marketing llamas 
and alpacas what is similar and what is 
different? Are there tips that the llama 
community could use for marketing that 
the alpaca community is using?

My goal has always been to have a 
product that sells itself. I want to produce 
an animal that is so exceptional that it truly 
does that. Now having said that, it’s still 
important to get that animal in front of as 
many potential buyers as possible. Frog 
Pond experienced great success with our 

llamas at the Cascade Sale and we brought 
the best of our best. But I also pushed a 
large marketing campaign before hand. I 
had 4 full page ads where my animals were 
advertised in the sales catalog, multiple 
pictures of each sale animal and their 
parents on our website, two large email 
blast advertisements to over 2,400 llama 
breeders and then many personal emails 
and phone calls to individual prospective 
buyers prior to the sale. Then the icing on 
the cake was our great success at the Ag-fest 
Show the weekend prior to the sale. I took 
every one of our sale animals to the show 
and they all placed 3rd or better! This was a 
risk but with risk also comes reward. Frog 
Pond went home with 2 Grand Champions, 
3 Reserve Grand Champions, 9 Blues and 
2 Seconds all from the ALSA show! Then, 
at the Western States Futurity which was 
held the same weekend, we entered three 
animals and took three 2nd Places! We were 
so pleased to have had such a successful 
show and it certainly helped add value 
to our animals in the sale. Showing is a 
great way to promote individual animals 
and breeding programs, I encourage any 
breeder to get involved in doing so.

Left — Justin in 2007 in Peru 
at the National Alpaca Festival 

with Grand and Reserve 
Champion Color Females

Right — Newest Inca Legend 
female cria

When I saw your farm display at 
the Cascade sale I was very impressed 
and it reminded me of the “old days” 
at llama events. You had a cozy “out 
on the deck” set up with comfy chairs, 
coffee, snacks and a great table with 
your ribbons and books on each of the 
llamas your were promoting. You were 
the farm to be noticed. What other 
marketing strategies do you use when 
at a sale? How are you marketing Frog 
Pond on a larger scale?

I had so much fun putting that 
farm display together, thank you for 
the compliment. I’m glad you enjoyed 
it along with many of the other of the 
participants at the sale. We came to have a 
good time and enjoy ourselves; I think we 
achieved that with flying colors. My goal 
was to create a “living room” atmosphere 
or “out on the deck” atmosphere just as if 
the people were at our farm. As a child, I 
grew up at the Firecracker, Hartman and 
Celebrity sales and always admired the 

Continued on page 10…
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large farm displays. What they always 
seemed to be missing were people 
gathered in them! They were more for 
showcasing and not gathering. That was 
our goal, a place to gather, socialize and 
discuss llamas. I can’t wait for the next 
event where we can do it all over again. 
We are also in the process of opening 
up a new fiber/farm store on our farm as 
well. I hope to have this up and running 
by September. This is a great way to get 
new people on the farm and introduced 
to llamas. As a small breeder, we love 
working with large operating farms, but 
really enjoy catering to the small or new 

breeder/llama enthusiast as well. I have 
great expectations for the farm store.

You are in a very important 
age demographic for the llama and 
alpaca industry, around 30? How 
can we attract more enthusiastic 
people of your age group to the llama 
industry?

I have always been a little younger 
then what I may appear. I’m actually 
25. But I agree the more young people 
involved, the stronger our industry will 

become. Quite possibly the best way to 
reach our youth is through 4-H, FFH and 
simply opening up our farms to the general 
public to come and enjoy our animals as 
much as we do. Having good PR and 
performance animals is so instrumental 
for new people to experience. Allowing a 
little 5 year old girl to take a well trained 
performance animal through a simple 
performance course set up in your back 
yard will capture not only the little girl’s 
heart but also her parents!!!! It’s that old 
saying: you only have one chance to make a 
first impression. I’m very fortunate to have 
Little D here on our farm. He is a multi 
National Champion performance animal, 
so this is maybe easier for me to do then 

others, but the value of this experience is 
worth breeders going out and purchasing 
well trained performance animals to use for 
such occasions. So many people are still 
“City Folk,” so why not offer boarding for 
people who still live in the city but wish 
to own llamas? For those farms that have 
the space for additional animals, make it 
inviting for people to purchase animals 
from you and continue to board them on 
your farm. Then, when the opportunity 
presents itself for them to purchase a farm 
of their own, they very well may pass on 
the generosity to the next generation of 
llama enthusiasts.

Is your family involved with you 
in Frog Pond and if so what is their 
involvement? What is a favorite llama 
story that you could share?

Yes, both my parents play a vital 
role at Frog Pond, I simply could not do 
it without their support. My father is a 
retired airline pilot and he enjoys working 
on different projects around the farm. 
My mother opened and ran over a half 
dozen retail stores over the years. Her 
experience in marketing and display has 
been invaluable and instrumental in setting 

…Continued from page 9

Continued on page 12…

mailto:llamainfo@gmail.com
http://www.llamainfo.com


These fine llamas are available at Hinterland’s Walabout Vi.

OKARA

*CHILENO EL TORO
(SIRE)

HOLI
(DAm)

OHKAy
(DAm)

*CHILENO EL TORO
(SIRE)

Ken & Celia Austin • P.O. Box 1060 • Newberg, OR 97132 • (503) 538-7053
www.RainDanceRanchLlamas.com • raindancellamas@sprintmail.com

Stop by , we’re just 26 miles from the Portland  
International Airport in the heart of Oregon Wine Country!

IVy II

http://www.RainDanceRanchLlamas.com
mailto:raindancellamas@sprintmail.com
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up our fiber store. For us, it’s a labor of 
love and something we will always enjoy 
together. I have so many favorite llama 
stories, it’s hard to choose just one. So 
I’ll tell you a couple. One of the first 
favorite stories was when the opportunity 
to purchase my absolute favorite llama 
of all time came about. If you go into 
my herd you will find that about 75% of 
my animals date back to one outstanding 
herd sire, THE CANADIAN! I can’t tell 
you how much being able to care for this 
male in his last few years meant to me. He 
will always be a part of Frog Pond! The 
next favorite story which is, in all honesty, 
even a bigger moment then my purchase 
of The Canadian, was the purchase of the 
Patterson Herd. It took a couple months of 
consideration and execution but the day 
finally came where it was final. I rented a 
double decker semi to move the herd and 
we spent the better part of the morning 
loading animals. I can’t describe the high I 
was on as the semi followed my truck over 
the pass on the 3 hour drive to our farm. I 
must have let out a dozen yells of pure joy 
and excitement. I called every breeder in 
the area that I could on my way home to 
meet me at the farm to see the magnificent 
Patterson Herd, aka now the Frog Pond 
Herd! I can never thank Richard enough 
for giving me that opportunity. 

You consigned some very nice 
llamas to the sale. What is the focus of 
your breeding program? What are your 
goals for the next few years with your 
program?

Thank you for the complement on 
my sale animals. I brought the best that 
we had available for sale and it paid off. 
My breeding program is simple. I want to 
breed/produce the absolute best animal in 
my eye which includes all of the following; 
elegance, stretch, beautiful head, stunning 
ears, fine fiber quality, beautiful correct 
frame and presence like an Arabian horse! 
Of course, bloodlines play a huge role 
in my breeding program as well. I want 
to carry on the tradition with the herd I 
purchased from Richard Patterson plus add 
to it and move it forward into the future. 
I want to carry on his goals, lines and 
beauty he spent so many years working 
so hard for. We are producing suri fibered 
offspring now but we have not given up 

phenotype or style, nor will we! 
Besides our suri fibered offspring 
that we are producing with Inca 
Legend, we are also producing 
silky offspring with Starr Fyter 
(co-owned with East Fork Ranch) 
and then I’m also doing something 
that is extremely special to me. 
I’m working on maintaining a 
Pure North American Herd! This 
herd consists of ancestors brought 
up to North America prior to 1984. 
Of all the animals I produce, this 
is what I enjoy the most. As far as 
I know I’m the only breeder in the country 
with such a breeding program. If there are 
others I would love to hear from them. And 
from these different breeding programs 
within my herd, I hope to breed animals 
with unique traits for the future of the 
llama industry. Like a suri with large bone, 
20 micron fleece, 46 inches at the withers, 
fluid movement and presence that doesn’t 
stop! Why not have an elegant suri llama 
who is also a leader of a pack string or cart 
driving animal? How does that sound? 
That is just an example of the type of goals 
I have. In the next couple years we will all 
get the chance to see the results! 

What is your involvement with 
showing llamas? How do you think ALSA 
can better serve the show community?

I have taken a couple years off from 
showing, becoming busy with a career 
that demanded my time on the weekends. 
But I have been showing in ALSA for 
many years. Other the years, I have won 
multiple local, regional and National 
Championships, in youth, performance 
and halter. The Ag-fest show in April was 
actually the first show I had participated 
in for the first time in 3 years. Like most 
every organizations, ALSA has done many 
things right and missed the point on some 
other things. The important thing is that as 
an organization, we are continually looking 
to grow and improve. There are a couple 
of ways a person can go about handling 
issues like this: sit back and complain 
but do nothing, say and do nothing, offer 
suggestions and solutions, or quit! I choose 
to offer suggestions and solutions. As 
members, we can be part of the problem 
or part of the solution and I want to be the 
latter. I look forward to what the future 
brings with ALSA and I can’t wait to see 

many improvements made for the future of 
the organization and our industry.

On a local level what is the nature 
of the llama community in your area? I 
always believe that strong local groups 
translate into a strong national effort. 
What do you suggest local groups do 
to make the national llama industry 
stronger?

I couldn’t agree with you more Sue; 
the stronger the local groups, the stronger 
our national groups will be which will 
make our industry as a whole an appealing 
industry be people to get into. The 
Northwest has had so many large farms in 
our industry that have been able to attend 
all the large national events that many of 
the smaller breeders have not been able to 
justify such a large expense/investment. 
The more regional events that we can offer 
of national quality/competition the more 
opportunity the smaller breeder in our 
area will have to achieve success in the 
national show ring. Breeders have really 
two options with a breeding program, to 
either move forward or sit stagnant. In 
order to move forward we, as breeders, 
must always be looking to improve on 
our breeding programs. This includes 
buying and selling animals. We need to 
get out and support our local auctions 
and farm sales. So long as we continue to 
improve our breeding programs we will 
have an industry. When the breeders stop 
improving a breeding program, we stop 
our industry! Frog Pond is trying to do our 
part and encourage other breeders to do the 
same. It’s the little things that we can all do 
that will add up to big success!

Thanks a lot Justin, we look forward 
to seeing more of Frog Pond Llamas in 
the future of the llama industry.

…Continued from page 10
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After an evening of stormy 
weather the rest of the weekend 
turned out to be a great time. This 
year the Ozark Llama Classic 
Sale & Show was moved to a 
new facility in Sedalia Missouri. 
This venue turned out to be just 
fabulous with all the amenities 
one could want for a show and 
sale facility! 

The festivities kicked off 
with a wonderful lunch hosted by sale 
management and prepared by head chefs 
Larry Kisner & Steve Smith. The meal and 
the fellowship were second to none! The 
sale was held on Saturday, afternoon being 
kicked off with the donated breeding to 
Lucchero by Superior Farms Llamas. This 
was purchased by Mary & Gary Beeson 
of G&M Rolling Hills in Ozark Missouri 
for $2,600.00. The proceeds from the 
Lucchero breeding were added to the show 
premiums. The sale was then continued 
by auctioneer Darrell Anderson and Sally 
Rucker serving as announcer. Evan Snyder 
of Superior Farms kindly volunteered to be 
the ringman and the sale 
was going. The 53 lots 
consisted of Suri’s and 
Silkies and there were 
great animals to be had. 

The added bonus to 
this year’s sale, in addition 
to the new venue, was 
the fact that the catalog 
was printed in the May 

by Staff Writer
Photos by Carol Reif

issue of LamaLink. This was a highly 
effective way of reaching more of the 

llama community and 
increased the number 
of phone bidders. The 
high selling female was 
Lot 49 consigned by 
Superior Farms Llamas 
and was purchased 
by Jane & Rick 
Livingston.  

Sunday was the day 
for the “SHOW ME - 
THE MONEY” Double 
Point ALSA show with 
judges Ray Howard 
and Patti Fischer. The 
show ran smoothly and 

at the end of the day the best Female & 
Male of the show were chosen. Each one 
of these winners received $1,300.00 each 
from the proceeds of the donated breeding 
to Lucchero from Superior Farms Llamas 
in Oklahoma. The lucky recipients were 
Larry & Judy Steffel of Hidden Creek 
Llama Ranch - Evergreen Colorado and 
Rex & Darlene Reinecker of Wheatfield 
Llamas - Quinter Kansas.

 A huge “Thank You “ to all the 
consigners, bidders and sale management 
for an incredible Llama Weekend! It 
wouldn’t be an event without all of your 
support!

Ozark Llama Classic Sale & Show

Visitors are always Welcome  
at our scenic farm in  
beautiful Northern 

Shenandoah Valley, Virginia!

Farm Fun–

 Fiber education classes — 
Enjoy our quaint farm 
setting and learn more 
about llama fiber. A great 
activity for all ages, call 
and schedule your group or 
individual class today!

  On The Farm Adoption — 
Love llamas but ownership is 
not an option? Adopt one of 
our llamas and it is yours to 
visit and to be with whenever 
you have an opportunity. You 
become part of that llamas 
life and part of our extended 
farm family. A fun simple 
solution!

 Call today to schedule  
your farm tour.  

Dates are filling fast!

Raising Llamas 
Since 1995

mailto:llamasjh@shentel.net
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Stevenson, Washington was an 
idyllic, lovely setting for a sale of very 
lovely llamas. Jacob Mumford collected 
an excellent selection of llamas to be 
presented for sale to those llama owners 
desiring to build and enhance their 
programs. The facility was excellent and 
set along side the Columbia River. Once 
you paid your dollar toll and crossed the 
Bridge of the Gods you were in the land 
of the llama gods.

We arrived Friday but having planned 
to arrive Thursday night we needed some 
supplies from the local hardware store. 
Tammie Efraimson-Hiraga purchased 
a new fangled weed sprayer that would 
work great to spritz off the “travel colors” 
on her white male. As she, Marie Towells 
and I came out of the store a local helpful 
guy asked Tammie what she was going to 
use her sprayer on. When she answered 
llamas, he went right into a nice spiel 
about weeds and then his mind clicked in 
and he asked again what she was using it 
for and she said “washing llamas” and he 
said it was great for washing your house. 
Tammie finally insisted that it was going 
to be used for washing llamas. Shocked, 

Go Over The Bridge of the Gods to…

by Sue Wilde

Cascade L lama Sale 2008Cascade L lama Sale 2008

he hesitated and then said, “oh, you’re 
those horse type material people”! and 
dismissed up promptly! So, for all you 
“horse type material people” out there, 
those weed sprayers work great for 
washing llamas!

Consigners arrived on Friday to stall 
and enjoy a pizza party. Saturday 
morning was the preview and 
herd sire presentation followed 
by a great complimentary lunch. 
The sale proceeded in a brisk 
efficient manner with the llamas 
coming and going in a colorful 
array of types and styles. The 
local 4-H was very involved with 
the running of the sale. They 
were super to bring the llamas 
up to the staging area, take them 
on if the consigner chose and 
then returned them to the stalls, 
keeping the consigners in their 
sale seats so as not to miss any 
opportunities to bid on lots they 
were interested in.

The high selling female, 
consigned by Frog Pond Llamas, 
Justin D.Timm of Wilsonville, Oregon, 

was lot #3, FPL Mellow Model and she 
was looked stunning on the runway of the 
sale to the tune of $8500. The sharp eyed 
purchasers were the Tillmans’ of Tillman 
Llamas, also from Oregon. These long 
time llama aficionados know the cream 
of the crop. The high selling male, 

Purchasers Andy and Cheryl Tillman  
with consigner Justin Timm and  

High Selling Female Lot # 3

http://www.moonshadowllamas.com
mailto:hh@moonshadowllamas.com
mailto:freestatellamas@comcast.net
http://www.ilovespit.com


Would like to “thank” the following individuals 
and farms for their recognition of our breeding 

program and for their purchase of our  
2008 Celebrity Sale consignments!

Jim Klone • 40-4410-52 Ave. • Westaskiwin, AB, Canada
Ph:(780) 352-4626 • Fax: (780) 352-4649 • Cell: (780) 361-7887

nwllamas@telus.net

Venesa and Chris Carter
Trey and Jeanine Mensch

for purchasing 

David and Lillian Beck
of Kent Rock Meadow Llamas

for purchasing  

consigned by Fred & Sharon Isayew of White Star Llamas, 
Sask, Canada was lot # 19, WSL Cortez, and was purchased by 
Beth Schultz, Logie Road Llamas, of Washington. The volume 
buyer was Tony Thoms of TNT Dynamite Llamas in Cottage 
Grove, Oregon.

The llama sale may have been over but the llamas deals 
just kept going and by the end of the day new buyers and their 
treasures were crossing the Bridge of the Gods and off to new 
horizons. The “after sale” buzz kept right on into Sunday. Our 
llamas were loaded for the trip home and Marie was asked to 
take her mom and very colorful baby off the trailer for a gal that 
really had liked them but had missed them at the sale

We then bid good bye to everyone, thanked Jacob and his 
crew for all their hard work and with a few of our llamas and 

a few of our friends llamas on 
the trailer we headed across the 
bridge to the land of the gods, 
Canada, of course! 

We have to be grateful to 
all the people who step and 
“walk the line” to organize 
sale opportunities for us in the 
industry and I hope we will 
continue to support the sales 
as they keep us crossing over 
the bridges to the gods, the 
llama gods!

www.paco-vicunas.com

mailto:nwllamas@telus.net
http://www.paco-vicunas.com
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by Tami Lash

Continued on page 18…

Perhaps the words: Incentive Fund 
is foreign to you, or maybe you have had 
some past experience with the operations 
of a successful Incentive Fund? During our 
years showing Quarter Horses, the AQHA 
Incentive Fund was just taking off. Many 
have followed in their footsteps. The Paint 
Horse Association has The Breeder’s Trust. 
The newest wave in the horse world is the 
Kentucky Incentive Fund. You can find 
out how these associations have benefited 
by incorporating this innovative move 
into their programs by visiting any of their 
home websites online. You will see for 
yourself what these programs have offered 
to their members. They have helped to 
create growth potential, and have been very 
beneficial to their individual associations. 
We are aware of specific dog associations 
which have incorporated a similar move for 
their industry.

How does the ILR Incentive Fund  
(IF) work?

Generally you would begin with a 
Nominated Herd Sire. Whether you are a 
herd sire owner or if you have a female you 
are looking for a male to breed to, you would 
want to locate a male that is nominated into 
the ILR IF. As a herd sire owner, you would 
nominate your herd sire into the ILR IF for 
the upcoming birthing season. All resulting 
offspring born during the nomination year 
would then be eligible for enrollment into 
the ILR IF. For the first year (maybe a 
couple, I am not sure, but at least for the first 
year), ILR is offering some flexibility. They 
are offering some retroactive nomination 
potential. They are also offering a one time 
chance for all offspring born from 2006 – 
2008 to pay a one time enrollment fee into 
the IF. The best thing for you to do if you 
have a Herd Sire that is siring offspring 
that do well in show ring competition, is 
to nominate him into the ILR IF. When 
shopping for that special male to breed 
your favorite female to, make sure he is IF 

nominated so that your winning cria will 
be eligible to be enrolled into the ILR IF. 
So you ask, what incentive do I have as a 
herd sire owner to nominate my male(s)? 
You will earn 20% of all profit earned by 
those offspring once they show and earn 
ILR points. You will have advertising 
bragging rights for this program, as well 
as, being showcased as a nominated herd 
sire on the ILR website with a link to your 
herd sire’s home web page. I would believe 
you may begin to experience an interest in 
some outside breedings for your nominated 
herd sire. 

What about our current show string? 
ILR is offering you the chance to get 
onboard into the ILR IF with all llamas 
born from 2006 – 2008 for a one time 
enrollment fee. Realize if the herd sire is 
nominated, your one time enrollment fee 
will be less than if he is not. However, if 
you have a special show llama that you 
plan to continue to show, or one that was 
just born in 2007 that you will be showing, 
or you purchase a llama that you want to 
show – and their herd sire was not and is 
not nominated – you can still, for a limited 
time, enroll your llama into the ILR IF. 
Remember too, that once you enroll your 
llama into the ILR IF, they are enrolled for 
life.

Simply put: If you are eager to climb 
aboard and join the new wave of the ILR 
Incentive Fund, a wave that has been 
gaining momentum from horse shows to 
dog shows, then you can step up to the plate 
and nominate your favorite herd sire(s). 
Then when those cria are born - that you 
know will tear up the show ring, rather in 
halter, showmanship, or performance, you 
will want to enroll them into the Incentive 
Fund. Then sit back, relax, attend some 
shows and let those points you earn make 
you some end of the year payback!

Miniature llamas for sale.  
Bred foundation females available 

now. One proven male great herdshire 
available. Several generation minis.  
Heavy wooled, sweet personalities.  
Ready to start your mini herd?  Ask 

about package pricing. 

Betty Eiler • 219-324-6075
www.morninggloryminillamas.com

Lamafest  
August 29-31, 2008

http://www.morninggloryminillamas.com
http://www.miniaturellamas.com













































































































 


 
 
 


 
 


 






 

 
















mailto:dmcgillis923@msn.com
http://www.lamaregistry.com
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…Continued from page 16

How do we get on board with the ILR 
IF? You begin by nominating your herd 
sire. If that is not an option for you, and 
you still want to be a part of the IF, you 
do have other ways to involve your animals 
into this program. If you already have a 
llama or two that you will be showing and 
you want them to reap the rewards, and 
they will not have a nominated herd sire, 
you can - for a brief period of time, enroll 
them for life into the IF for a onetime fee of 
$250.00. If you have a female you will be 
breeding, but do not want to nominate your 
herd sire, you could shop around for select 
herd sires that are nominated to the IF, and 
breed your female to that male and your 
resulting 2009 offspring will be eligible to 
be enrolled into the IF – by a certain age – 
for a onetime enrollment fee of $100.00. If 
you do have a herd sire you will nominate, 
all offspring from him that have been born 
from 2006-2007, and will be born in 2008, 
are eligible to be enrolled into the IF, again 
for a limited time for a one time enrollment 
fee of $100.00. Time is of the essence and 
you will want to watch the payment scale 
as with time, fee’s increase. What you 
need to know: You enroll your llamas into 
the ILR IF once for life. Any ILR points 
earned in adult, open and novice classes 
by that animal will earn ILR IF year end 
payback. The Herd Sire nominations are 
done annually, and these males will need to 
be nominated each year. 

Each year meaning that you nominate 
him annually for cria born during that 
nomination year. Not that each year you have 
to nominate him in order for your already 
enrolled offspring to remain eligible – this 
you do not do, as once you have enrolled 
a llama into the ILR IF, they are enrolled 
for life and no other fee’s are ever incurred 
for their enrollment to remain effective. 
Your herd sire nomination fee will be 
based on the number of resulting offspring 
that may be enrolled into the ILR IF. For 
a brief time ILR is opening up to allow 
for retroactive herd sire nominations, and 
retroactive offspring enrollments, but that 
may be for this year only. This is to allow 
everyone an opportunity to participate and 
to enroll those cria we already have born 
on our farms. Even to enroll those yearling 
and coming two year olds we have that are 
tearing it up in the show ring! Another plus, 
is that ILR is also capping the herd sire 

f. 7/21/07 
Starr Fyter x  
Haleakala’s  

Alero

East Fork
 Solara

Heather Bamford • Neil Josselyn
P.O. Box 662 • Cave Junction, OR 97523

541-592-3612 • eastfork@cavenet.com • www.r-odyssey.comeastfork

She’s Got The “Look”

With the 
Trademark 

East Fork style,
luster, and 
elegance

Offered for Sale
at 

WALKABOUT VI

mailto:ymccoll@ymccoll.com
http://www.ymccoll.com
mailto:eastfork@cavenet.com
http://www.r-odyssey.comeastfork
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SAPAVECO
RANCHES

Exquisite, well-bred, silky llamas

Florence, TX Rocksprings, TX

www.sapavecoranch.com
llamas@sapavecoranch.com

(512) 751-5363

M R

F C

nomination fee, to make this as appealing of 
an offer as they can, and to encourage many 
to climb aboard in this innovative trend in 
the livestock industry. This capped fee will 
not always be in place, but it is for this first 
year. The fee’s mentioned here are the least 
amounts, at the beginning level of the fee 
scale. As stated, you will want to nominate 
and enroll as soon as ILR releases this 
information. They will allow some time, 
but you must adhere to this scale as fees do 
increase. Remember these words nominate 
and enroll. Nominate refers to herd sire’s 
annual nominations, while enroll refers to 
offspring enrolled into the IF program for 
life. Another very important and pertinent 
piece of information is that in order for any 
ILR earned points to be tabulated towards 
the ILR IF payout, your animal must have 
been enrolled into the ILR IF BEFORE 
earning those points. You cannot go to a 
show, earn points and then decide you want 
those points to be counted towards your 
payout at the end of the year. Once you 
have enrolled your animal into the ILR IF, 
all ILR points that animal earns from that 
time on will qualify for payout status.

What are the benefits? 
The benefits are many. 
The benefits for the Nominated Herd 

Sire are as follows:
Potential earnings from points eared 

from enrolled offspring – 20% of all 
offspring winnings.

Advertising potential – nominated herd 
sires will be listed in Herd Sire Row on the 
ILR website and identified as being paid up 
in the ILR IF program. Links to their animal 
information and a link to the nominator’s 
homepage will be included. Advertising in 
other venues could/should also include the 
notation that the sire is nominated into the 
ILR IF program.

Beginning in 2009, after the payouts 
for 2008 have been completed, the ILR IF 
earnings for participating herd sires will 
become part of the herd sires’ records on 
the ILR website.

Experience in other species which 
use this type of program demonstrate that 
offspring of nominated herd sires bring 
a premium in the selling price and/or a 
marketing edge because the offspring are 
eligible to earn cash from placing in the 
show arena – above and beyond what they 
may have earned at participating shows 
and futurities.

Nominating a herd sire should increase 
the value of outside breedings because the 
offspring of females bred to nominated 
herd sires may bring a premium in the 
selling price and/or a marketing edge. Just 
the increased value of outside breedings 
may allow the owner to recoup the costs of 
their ILR IF investment.

The benefits for Breeding Females are as 
follows:

Breeding to a nominated herd sire may 
increase the value of the cria because the 
cria are eligible for the IF program and 
should bring a premium in the selling price 
and/or a marketing edge.

Breeding to a nominated herd sire will 
provide you with the opportunity to enroll 
the cria for a low rate at the same time you 
register it. Even if you chose to sell the 
offspring, you will remain its IF enroller 
and receive 10% of its program earnings 
for life.

Beginning in 2009, after the payouts 
for 2008 have been completed, the ILR 
IF earnings for all ILR IF females will 
become part of the females’ permanent 
records on the ILR website. In addition, we 
will track and post the earnings of all the 

participating offspring of all females and 
post the cumulative earnings on the ILR 
website

The benefits for Enrolled Offspring are 
as follows:

The current owner of enrolled offspring 
will receive 70% of any IF earnings of that 
llama over its lifetime.

The ILR registration papers and the ILR 
website will clearly show that the llama in 
question is participating in the IF program. 
This may increase the market value of the 
llama because they will have money earning 
potential for their entire lifetime.

On an individual offspring basis, if 
you own the Herd Sire and have nominated 
him, and you enrolled your offspring into 
the IF, and you are the listed owner as you 
show this animal, you will receive 100% of 
any IF earnings from that offspring.

All enrolled ILR IF offspring should 
be more marketable, again broadening your 
marketing edge.

 Industry Benefits:
The ILR IF program should encourage 

llama owners to show their llamas more 
often and to show them for more years 
because they have the potential of receiving 
cash for any ILR points earned in the show 
arena.

ILR is continuing to develop this 
program and as they move forward 
information will be posted on the ILR 
website. You will want to pay close 
attention to the fee scale once it is up and 
running as that will determine the most 
affordable allotted timeframe to nominate 
and to enroll. At the time of this writing, 
the above information will continually be 
adjusted through ILR and the ILR board of 
directors will have final say. 

http://www.geminiminillamas.com
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Have you ever needed to leave your 
farm and llamas for an extended period of 
time? If so, you realize how important the 
babysitter you leave with your llamas is. 
I personally found this out in December 
2007. While on vacation to Florida for 
a week with my family, tragedy struck. 
My almost 3 year old, miniature junior 
herdsire, was severely injured the first 
day of our week long vacation. When my 
babysitter, Lorraine, went down to feed my 
males she noticed Wolf was laying in the 
barn and was not getting up to come for the 
hay. Being an experienced cattle breeder, 
she knew something was probably wrong 
and went to get him up. Wolf could barely 
move his hind end do to a fall on the ice 

in the pasture. Lorraine immediately went 
to get her husband and they got Wolf up 
and put him in a stall by himself. She then 
made the call to me that every llama owner 
dreads receiving that one of my llamas 
was down. Throughout the week, while 
we were gone, she took care of Wolfie and 
took him to our llama vet and gave him 
the best care possible. Did I mention this 
was during the week between Christmas 
and New Years? When we finally got 
home, we couldn’t believe how Wolf had 
changed since we left. We had left a male 
full of spunky personality to come home to 
a very ill llama. From the day we got home 
Wolf, our vet and us fought for 2 weeks 
for Wolf’s life. He tried so hard, but in the 
end it wasn’t enough. His bladder nerves 
had been damaged, along with his spine, in 
the fall and he eventually lost the ability to 
empty his bladder. Almost 3 weeks to the 
day of his injury, Wolf was gracefully put 
down. He has left a very empty spot in our 
hearts and our breeding program. 

Julie Sines
1132 W. Woodrow
Shelby, MI 49455

(231) 742-0931
ranger94@core.com 

Pursuing Miniature  
Excellence

Annie Git Yer Gun
Grand Champion  
Miniature Female

Millennium Magic 2008

Wanted: 
Llama Babysitter

by Julie Sines

mailto:ranger94@core.com
http://www.bloomingvalleyminis.com
http://www.argentinellamas.org
mailto:rarebreed@bbc.net
http://www.rarebreedsjournal.com
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DOB  August 17, 2006
Yahtze x BML Treasure

Solid Male Ready  
to Breed in 2008
Won second in  
Great Canadian  

Llama Show

DOB June 28, 2006 
High Roller x Captivation

Suri Male Ready to 
Breed this Spring.

Colin, Marie & Miranda Towells
Box 216 • Magrath, Alberta • T0K 1J0 • 403 758 6051

www3.telus.net/public/mtowells • mtowells@telusplanet.net

CMM Tuxedo Man

CMM
Casino

For Sale

UNFORGETTABLE
adj: impossible to forget; indeliby impressed on the memory

Grand champion Walking Fiber • Kokopelli Llama Show
Reserve Champion Heavy Wool Female LOCC Spring Show

Carlos Mendoza M.D.
Rancho Linda Vista

Mary Beth McCormick
Llamarage

Consigned to Hinterland Walkabout VI Sale

carlosm@rmi.net

In every tragedy, there are always 
lessons to be learned and I would like to 
pass on what I learned to you. The first 
lesson I learned was to make sure you have 
the best possible llama babysitter you can 
to take care of your llamas while you are 
gone. The following are suggestions on 
ways to find a great babysitter:
✔	 Do you have a local llama 4-H club 

nearby that might have an older 
experienced member wanting to 
spend extra time with llamas?

✔	 Is there a farmer nearby that has large 
animal experience you could ask?

✔	 Put up a Want Ad at your local 
Tractor Supply or feed store asking 
for a llama babysitter.

✔	 Have your local vet recommend 
someone.

✔	 Request the help of a family member 
or friend.
After you have found your llama 

babysitter for your next trip, consider 
asking yourself these questions to make 
sure they are ready for the job:

✔	 Do they have experience with large 
animals and will they be able to 
recognize signs of an animal in 
distress or trouble?

✔	 If needed, will they have access to a 
trailer or vehicle to transport a llama 
to the vet and do they know how to 
drive it?

✔	 Are they familiar with the local 
emergency vet and the vet you 
usually use for your llamas and 
do they have their numbers and 
addresses?

✔	 If needed, do they know how to 
administer medication the vet may 
give them for the llama?

✔	 Is there an emergency medical kit at 
your farm and will your babysitter 
know where to find it?

✔	 Do they have your contact number so 
they can reach you if anything goes 
wrong while you are on vacation?
These are just some of the suggestions 

I have for you when looking for a llama 
babysitter while you go on vacation. With 

the death of Wolf, I am comforted by the fact 
that my babysitter was very experienced in 
animal care and did everything to her best 
ability to help save Wolf. I will always be 
thankful I was able to spend Wolfie’s last 
2 weeks with him because of her great care 
while I was gone. 

Next time you go on vacation, look 
for that extra special llama babysitter. You 
never know what might happen while you 
are gone!

http://www3.telus.net/public/mtowells
mailto:mtowells@telusplanet.net
mailto:carlosm@rmi.net


22     July 2008     www.lamalink.com

History is defined as a chronological 
narrative of events, a forward moving 
story. Photographs are images recorded 
by a camera and reproduced on a 
photosensitive surface. A photograph taken 
at any point in time captures a moment that 
immediately becomes history by the very 
nature of our universe. Whether we have 
experienced a particular person or event 
personally, they have been far from our 
homes or the moment was long before we 
were born, the photograph can forever sear 
a moment in our mind. Marines raising the 
flag at Iwo Jima, a jetliner smashing into a 
trade tower, the face of Abraham Lincoln, 
a famine starved child, the Pyramids or 
Chief Sitting Bull – all photographs, all 
narratives stored in our minds, all a part of 
our historical present as it so immediately 
becomes the past.

Martin Chambi was the first major 
indigenous Latin American to capture 
“life” in his native Peru through the 
eyes of one who actually lived the very 
life he chronicled. He felt deep love and 
respect for his people and the wonders 
of his country. His work is an astounding 
reflection of that care.

A native Peruvian, Chambi was of 
Indian-Mestizo background. Born in 1891 
in the small peasant village of Coaza, Puno 

Host or attend a Gentle Spirit Behavior & Training Clinic 
with Cathy Spalding

Learning to understand camelid behavior and our relationship to these amazing animals 
is the solid foundation upon which to build training, care and herd management skills.  
You will gain a “toolbox” filled with information, insights, management and training ideas 
adaptable to your own personal style with your llamas and alpacas.

Cathy Spalding
5725 78th Ave NE

Olympia, WA 98516
360-438-1255

www.gentlespiritllamas.com

cathy@gentlespiritllamas.com

Martin Chambi    1891 — 1973
One of the World’s Greatest Photographic Pioneers

By Cathy Spalding

– just north of Lake Titicaca – into the lower 
levels of the strict social classes of the time, 
it would seem unlikely opportunity could 
move him very far beyond his peasant-
farming heritage. Life is full of interesting 
turns. Peru was dominated at the time by 
foreign entrepreneurs. An English firm, the 
Santo Domingo Mining Company, came to 
the local Carabaya area in exploration of 
gold deposits. Many campesinos decided 
to leave their fields in the hope of a more 
prosperous life by working for one of 
these foreign companies. As did so many 
others, Chambi’s father, Felix, immediately 
inquired and was contracted to work for the 
Santo Domingo Mining Company. Young 
Chambi would accompany his father to 
work at the mine exposing him to an entirely 
new arena of culture and economics. It was 
an experience that would change his life. 

http://www.gentlespiritllamas.com
mailto:cathy@gentlespiritllamas.com
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Continued on page 24…

The search for gold deposits in the 
Carabaya Mine was documented by 
the Santo Domingo Mining Company 
photographer. He enjoyed the enthusiasm 
of this young Indian boy and began to 
encourage his interest in photography. 
As a young child, opportunity brought 
Martin Chambi to take his first photograph 
-- a portrait of this mining company 
photographer. By the age of 17, his 
photographic interests and abilities had 
become a passion. He left his native village 
for Arequipa to seek an apprenticeship with 
Peruvian photographer, Max T. Vargas. 
It was here that Chambi truly honed his 
photographic skills. Arequipa was an 
enormously prosperous and thriving city in 
contrast to his remote peasant village. The 
area wealthy supported a highly developed 
photographic industry paying well to have 
themselves immortalized on film. In his 
first exhibition, his photographic portrait of 
the Vargas family earned Chambi a bronze 
medal. It was 1917 and he was 26. After 
winning the award, motivation moved him 
to the thriving market town of Sicuani (on 
the altiplano between Puno and Cuzco) 
where he opened his first studio.

By 1920, Chambi had moved to Cuzco. 
He was in demand. His photographic 
abilities in the use of natural light caused 
the elite to request his personal services 
to record marriages and other important 
events. But the depths of his work were 
just beginning. Using Cuzco as his base, he 
began numerous motorcycle expeditions  
 
 
 

into the Andean highlands. Here he was 
allowed to capture the rare images of every 
day life in the outlying Indian mountain 
communities. Martin Chambi was, himself, 
Indian. He grew up speaking Quechua. 
Quechua was the language of the Incas and 
is still spoken in Cuzco today. His camera 
equipment was large, hard to manage and 
he often found himself having to invent his 

own techniques. The images he captured 
were rare, indeed. Photography was suspect 
and his subjects were not normally willing 
to be photographed. However, Chambi 
was Indian and spoke Quechua. They saw 
and felt his presence as much more than 
an ethnographic curiosity. He exuded a 
strong connection to his heritage and was 
warmly accepted. He, in fact, came to be 
invited to record on film the previously 
unacknowledged dignity of the Indian – 
daily life, customs, festivals and personal 
images. Throughout the 1920’s and 30’s, 
Chambi traveled extensively amid the 
southern Peruvian highlands going from 
Lake Titcaca to the lower tropical valleys 
and headways of the Amazon.

ALPACA BREEDERS OF THE ROCKIES
Invite You To Denver, Colorado, July 26-27, 2008

For a Two-Day Seminar With  
DR. JANE C. WHEELER President, CONOPA, Lima, Peru

v Origin and Evolution of the South American Camelids;
v The Andean Alpaca Textil Tradition;
v Alpaca Breeds and Breeding;
v Conserving Alpaca Biodiversity;
v Vicuña and Guanaco: the Wild South American Camelids;
v DNA Testing;
v Alpaca Health Issues, with DR. RAUL H. ROASADIO, Director of Graduate 

Program at Faculty of Veterinary Medicine, San Marcos University, Peru, 
Secretary-Treasurer of CONOPA and President of the Peruvian Academy of 
Veterinary Science;

v Round Table Discussion
Location:  Embassy Suites, 444 N. Havana St. (Havana Exit off I70), Denver, CO 

(303-375-0400), Airport Shuttle Available
Request $89.00 ABR Special Room Rate for Friday-Saturday Nights, July 25-26, for 

Seminar Attendees
Download Seminar Details/Registration Form from ABR Website  

(www.alpacabreeders.org)
Licensed Practicing Vets are invited to attend an informal, open forum dinner with 

Drs. Wheeler and Roasadio Saturday evening at 5:30
E-mail inquiries to Linda Kondris (pinesedge@juno.com);  

Suzy Rosenkranz (sirosenkra@aol.com)

For The Grassaholic
in your family!  

Order Online Today!

www.CityCats.Biz
470 Riverside Rd • Kalispell, MT 59901

Phone 503.244.5941 
info@citycats.biz

Online Gifts and Necessities 
for the One You Truly Love.

Grow your own organic  
kitty grass

http://www.alpacabreeders.org
mailto:pinesedge@juno.com
mailto:sirosenkra@aol.com
mailto:info@citycats.biz
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Martin Chambi’s unique photographic 
career ended fairly abruptly with the 
destructive earthquake of 1950. The 
Cuzco region was devastated and 35,000 
inhabitants were killed.

He survived the quake and though he 
tried to continue on in his work, it wasn’t 
to be. The losses surrounding him were 
astounding and he felt as if the very heart 
of his inspiration had been destroyed. 
Ironically, it was during the 1950’s that his 
work gained vast international recognition 
after exhibits in New York, Paris, London, 
Zurich and Buenos Aires. Chambi 
remained in Cuzco 
where he died in 1973 
at the age of 82. 

Historically, 
nearly all publicly 
published 
photographs of 
indigenous peoples 
are taken by visiting 
Western photographers. Very seldom 
are these photographs taken by one as a 
reflection of self – of one’s own culture 
and heritage. Chambi’s work documents 

the historical and anthropological identity 
of an entire culture… his culture. It 
reflects his respectful care of Andean 
life and Peruvian history through several 
thousand images of Incan monuments, 
colonial architecture, the Cuzco upper 
class, Indians, everyday rural scenes and 
social gatherings. In fact, around 18,000 
negatives of his work still remain. Many 
of his glass plate images were restored in 
the late 1980’s. Major museums around 

the world continue to seek exhibitions and 
acquisitions of his prints. Some of his more 
famous images are displayed on official 
Peruvian postage stamps.   

Martin Chambi remains a photographer 
of international importance who recorded 
images through a deep care for his 
environment and not as a market response. 
His work is a significant introduction to 
Incan traditions and the beauty of the land 
and peoples of Peru.

•	 Designed	for	the	safe	and	easy	vetting	of	your	llama
•	 2	inch	diameter	steel	and	double	powder	coated
•	 Side	stabilizers	prevent	tipping	over
•	 Plenty	of	eyelets	for	tying,	cross	tying	hanging	hay	bag,	or	belly	bands
•	 Horizontal/vertical	bars	easily	repositioned	while	animal	is	in	chute
•	 Heavy	expanded	metal	slip	resistant	flooring
•	 Folds	down	to	a	compact	unit	for	transportation	or	storage
•	 Completely	disassembles	for	easier	handling

Llama Work Station

Please call for  
current pricing.

The Best Chute at the Best Price.
Discount	breeding	coupon	accompanies	the	purchase

Call or email to reserve one or for more information:
610 582-9051 or carol@buckhollowllamas.com 

Also	Available:
Stalling	Mats

Incredible	Feed	Crates
Galvanized	steel		
light-wt.	panels

Owned & operated by  
Rebecca and Roxanna Wood

1680 Canadaville Loop • Eads, TN 38028
901-466-9183 • 901-233-7331 cell

www.roxywoodfarms.com

Visitors Always 
Welcome!!

Enthusiasm finds the opportunities,
and energy makes the most of them.

— Henry Hoskins

LAMAZING WISDOM



Every spring we have a felting 
workshop at the farm. This year we 
worked mainly on felting purses. There 
were clutches, tote bags, and shoulder 
bags created with this felting process. 
This is a simple project. From start to the 
finish of the felting should take less than 
3 hours. Of course adding embellishments 
and handles will add to the time. Get 
creative, use some of your fiber and make 
something you can use! These purses also 
make great gifts. Enjoy!

The List of Supplies
Wool – 3-4 ounces of clean carded 

wool. You should try to felt a square of 
wool before doing the purse. Not all wool 
felts. The wool that I usually use is llama. 
Sheep’s wool is easily found and most 
types felt well.

Water – warm soft water is preferred.
Soap – Soap dissolved in the water 

is what allows the wool to get wet. Any 
soap will do the job, but I prefer goat’s 
milk soap.

Solution Applicator – a one liter pop 
bottle with holes in the cap works great.

Pattern – heavy plastic.
Pen or Marker.
Ruler.
Scissors – preferably with a sharp 

point.
Netting – a nylon mesh laundry bag 

or mosquito netting will work. It needs to 
be large enough to cover both sides of the 
pattern.

Bucket – to hold excess water.

Towel – to wipe up spills and drips.
Flat work surface – a kitchen table 

works great.
Making the Pattern

Decide on the size of purse you want 
to make. Most would be rectangular. Draw 
out the shape on the plastic. 

Draw another line 2 inches outside the 
completed drawing.

Seamless Felting a Purse
by Lynda Carothers

www.CarothersCountryFarm.com
Ar

ge
nt

in
e 

Pr
im

o 
 

Ar
ge

nt
in

e 
Po

lte
rg

ei
st

 (E
T)

  

A
LS

A
 G

ra
nd

 C
ha

m
pi

on
 

M
al

e 
A

rg
en

ti
ne

s

Owned by Taylor Llamas

For Sale

Continued on page 26…

mailto:lcarothe@hbci.com
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Cut out your pattern around the outside 
line.

Mixing the Soap Solution
Fill the applicator bottle almost to 

the top with hot tap water. Shave enough 
soap into the bottle until the water feels 
slippery. This will take about 1 teaspoon 
of soap per liter of water. After adding the 
soap, shake the bottle vigorously to mix 
the soap. Be sure to cover the holes in the 
cap when shaking. It will take 1-2 liters of 
soap mixture to make the purse.

Selecting the Wool
Choose wool that felts! Test a small 

sample first. Then make sure you have 
clean, carded wool. It can be in rovings or 
batts, but batts work best.

The Felting Process
Separate the layers of wool. Don’t use 

a single layer, but not a thick one either.
Position the fibers on the pattern very 

evenly. The fibers should extend over the 
edge of the pattern. But not more than 
an inch at most. Use 2 layers of wool, 
alternating directions with each layer.

Wet down the wool with your soap 
and water solution. Use only enough water 
to wet the wool. Pat down the wet wool 
so you know it is completely wet. Lay 
the netting over the wool. Press the wool 
down on the pattern to eliminate the air. 
Now carefully turn everything over.

Peel back the netting and take the wet 
edges of wool which extend past the edge 
of the pattern and fold them snugly over 
and around the edge of the pattern.

Place the wool in 2 layers on the 2nd 
side of the pattern.

Repeat steps 3 & 4.
Repeat steps 2-6. Now both sides 

should be covered in 4 layers of wool. You 
should be able to feel that there is enough 
wool on the pattern to be strong enough to 
be a purse. If you don’t feel there is you 
can add more wool to both sides. It will get 
thicker in the felting process.

Use your hand to feel over the surface 
of the purse. Fix any irregularities on the 
surface. Thin spots should have wool 
added. Thick spots should have the wool 

spread out.
Add any wool embellishment that you 

want to have felted in. This is the last step 
before the felting process starts.

The package of wool should now be: 
netting, wool, pattern, wool, and netting. 
Start with one end and roll it up like a jelly 
roll. Lift the roll over the bucket and gently 
squeeze out excess water. Do not wring.

Re-roll the bundle to make it tighter. 

Put your hands on it and spread your 
fingers to cover it as much as possible. 
Press down firmly. Give your roll a 1/4 
turn and press down again. Repeat this 80 
times. Re-roll the bundle starting on each 
of the four sides and roll it about 80 times 
on each side. Then turn the project over 
and repeat on those 4 sides. This ensures 
that the fibers are worked in all directions 
and entangle the fibers. You should have 8 
ways to roll your purse, 4 on each side.

Test the wool to see if it is felting. 
Unroll the package. Pinch a group of 
fibers between the thumb and fore finger, 
if the entire surface comes up, it’s ready! 
If just the fibers you pinch come up, 
repeat step 11 going fewer times in all 
eight directions. Do this until the fiber 
passes the pinch test.

It is now time to cut open the felt to 
remove the pattern. Make a cut with your 

scissors where you want your opening to 
be. Pull out plastic pattern.

Now it is time to full or shrink the purse 
down to size. Fulling is a continuation 
of the felting process with more energy 
and vigor. The two factors which must 
be present for fulling to take place are 
moisture and agitation. The moisture comes 
from the soapy water used to felt the purse. 
The agitation comes from squeezing and 
rubbing. The purse can be rinsed under 
hot water to speed up the fulling process. 
A cheater method of fulling is to use an 
automatic dryer. Ten to fifteen minutes in 
a hot dryer is all it should take. Fulling 
makes the purse smaller and denser.

Once the purse is the correct size, 
rinse it in water until it runs clear to 
remove the soap. 

Add any additional embellishments. 
The felt can be embroidered, beaded or 
needle felted. 

Now you can add a handle if you like. 
One can be braided with yarn, beaded, of 
crocheted. You can even felt one long strip 
and attach that. 

You can also line your purse. It helps 
to keep the shape of the purse stable.

Optional Design
You can add a flap to your purse to. Just 

add half the size of the flap you want to the 
pattern. Then when the felting process is 
complete and you are ready to take out the 
pattern, go down half the size of the flap 
and cut one layer across the purse. Take 
out the plastic and cut open the side seam 
just where the flap will be. You can trim 
the shape of the flap with scissors. Attach a 
button and you have a purse with a flap.

…Continued from page 25
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CANADIAN CONNECTION

by Sue Wilde

I recently read an article about buying 
styles. It stated that until the last few years 
marketers had an easy time targeting 
shoppers by their buying styles but today 
people are shopping outside the box and 
inside other boxes until age, education, 
income, sex, etc are no longer parameters 
for sales projections. Wealthy people 
shop at Wal Mart and at Macy’s. We shop 
differently when we are in a hurry as 
opposed to when we have all afternoon. 
We shop online, we shop from our friends 
multilevel marketing companies, we 
direct shop at stores. The contexts are 
different and so is the behavior because the 
motivations are different. 

Harvey Hartman of the Seattle based 
consumer insight firm the Hartman Group, 
has classified 11 occasions for food 
shopping: random emergency, crafting 
a special recipe, meal eaten in the store, 
destination, party fixings, workout fuel, 
socializing with friends, after work 
supplement, recreation, coffee shop 
experience, and the traditional weekly 
shop. It pays to be mindful of the occasions 
and contexts your product fits into.

In the llama business our product is 
llamas but they come in various “boxes” 
like, suri, Argentine, silky, mini, packing, 
appy, etc. We also shop online, from our 
friends, and at sales and shows. We shop 
with a lot of thought and invested in what 
is going to work best in our breeding 
program, we shop on impulse, that looks 
good!, we shop by price, we shop by many 
different criteria. We may be a suri shopper 
but get attracted to Argentines too.

What are the best ways to determine 
llama shopping?

 Dayleen Breed suggests:
• Get out and observe. It is 

important to immerse yourself in 

your customer’s lives. You can’t 
understand them through artificial 
settings. Try to get the whole picture. 
Remember that there is no such thing 
as objectivity. Be aware of how your 
own perceptions color what you 
observe. After 20 years in the llama 
business I still can not figures out a 
llama auction! A llama comes up that 
I think is very worthy of a breeding 
program, the price is right and crazy! 
No one buys it! I think, anyone could 
use that bloodline, the animal looks 
good, what’s the problem. Another 
llama will come up that I might think 
will be a “tough sell” and everyone 
is all over it! There is no objectivity 
in llamas, that’s for sure. BUT if you 
want to understand the process at all 
you must be there, be a part of it and 
immerse yourself in it.

• Listen. This is always the first key to 
sales. Don’t just wait for the person 
you are dealing with to stop talking 

so you can talk. Slow down; listen 
for the specific words the customer is 
using about your llamas. Don’t ignore 
the non-verbal part of communication 
and ask questions that help you 
understand what your customer 
wants. Get insights into what your 
customers’ think and then talk! 

• Create a picture of your customer 
and their lives. Does your product 
reflect their world? Are you trying to 
sell a mini to an Argentine breeder? 
Many companies have gained potent 
insights by collecting collages of 
images of their potential customers. 
Do you have the perfect llamas for 
“point chasers” at ALSA shows? Do 
your llamas have garment quality 
fiber that fiber feelers are seeking? 
Know who you are marketing to.
If you are immersed in your business 

you will know “who’s buying what” and 
who could be interested in shopping at a 
new or different store… yours!

Show Me State Mini Llamas

laura harrawood • p.o. box 2931 • leslie, missouri 63056
w: showmestateminis.com •  e: showmestateminis@mac.com

p: 573.484.3768

Who’s Buying What?

http://www.showmestateminis.com
mailto:showmestateminis@mac.com
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LamaLink.com delivers a blend of newsworthy articles 
and advertising geared toward lama enthusiasts. 
Published in both print and online, LamaLink.com 

brings the latest in lama-related events, what’s new 
and who’s who in the lama world.

Subscribe today and never miss an issue.
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The spring Millennium Magic 2008 
Double Open Llama Show, Breeders 
Futurity, Fellowship dinner with free 
drawings, Llama Sale and Worship 
Service was a complete SUCCESS! 
Everyone in attendance was blessed 
indeed. Our fairgrounds were especially 
well prepared for our wonderful weekend 
full of excitement and awesome awards! 
Our judges were Terry Duespohl, PA; 
and Beth Myers, OH. They worked hard 
working through our classes and had fun 
doing so! Our show is all about giving 
and having fun and that was evident in the 
many smiles and hugs that were shared 
throughout our weekend. While being 
a double show, oral reasons were still 
given, as many do appreciate this learning 
scale while showing. This show is one of 
the first to be held using the ILR Show 
Manager program, with all ILR earned 
points easily tracked and accounted for, 
with no extra fees to the exhibitors. We are 
honored to have this new system in place 
and are so excited to reap the benefits of 
the ILR Universal Awards Program! The 

Best of Show

Suri Champion 
Reserve.Best of Show

easement in use and simplicity in sending 
in our results was one more blessing felt 
by show officials. Many exhibitors and 
friends stepped right in when asked and 
help was needed. We are so appreciative 
of the many that supported our show and 
look forward to holding more and serving 
in this capacity in the future. Our last 
account was that most all llamas in our 
small sale were sold to new homes; once 
again providing the place for both breeders 
and buyers proved fruitful.

Millennium Magic 
May 3-4, 2008 

Lenawee County Fairgrounds
Adrian, MI

We will  
assist you from 

concept to design.  
Ad layout is free 

and easy when you 
advertise with

is a full service  
publisher. 

The Link.

http://www.lamalink.com
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where to be

Please submit your lama events to: editor@lamalink.com

• June 27-29, 2008  Backcountry Llama Rendezvous and 
Drive-In at Emigrant Springs, OR. 
Lots of educational seminars about llamas and many fun things to do with 
them. New this year will be a guided pack trip into the southern Wallowas 
(Main Eagle) immediately following the weekend activities. By guided, I mean 
it will be led by packers experienced in this particular hike, but it is intended 
to be a BYOLL (bring your own llama) event, for experienced and equipped 
packers.  Backpackers are also welcome -see firsthand what real llama packing 
is all about. See the website for more details and lots of pictures.   
http://www.rattlesnakeridgeranch.com/  Click on Events.

• June 28, 2008  Wild ‘N’ Wooly Youth Show Custer County 
Fairgrounds 
Junction Hwy 2 & 70 Broken Bow, NE Judges: Barbara Harris – Performance  
Geri Rutledge – Fleece Contact: Tami Schendt 308-872-2936 ptschendt@yahoo.com

• June 28, 2008  Vermilion County Fair Llama Show
 Danville, Illinois ALSA show; Judge-Rick Neal; Halter, Get of Sire, Produce of 

Dam, & Showmanship Classes only.  Contact: Leigh Snyder, for more info or 
visit the ALSA website. 

• June 27-29, 2008  All American Youth Jamboree & Shows 
Just outside Indpls., IN 
ALSA Youth Show, 4-H Show, Fiber Workshops, Llama Care, Youth 
Challenges, Seminars. Fun Party, Farmer Olympics, Cook Out & Campfire 
Ribbons, Premiums, & Awards Open to all youth - no qualifying information at 
www.youthjamboree.net

• July 24-26th, 2008  “20th Celebration Ohio State Fair Llama-
Alpaca-Fiber Show!” 
Level III, every class imaginable. Judges: Tami Lash and Terry Duespohl. 
Prizes, food, vendors, tee shirts, music, favors, fun, phenomenal Fiber Show, 
Drill Team performance.  Access all information, list of classes and entry form 
at www.ohiostatefair.com.  Deadline always June 20th.  Questions: Donna 
Moore (740-743-1092) Held at Fairgrounds in Columbus, OH

• July 25 & 26, 2008  WALKABOUT VI – Hinterland’s 6th Tri-
annual Llama Production Sale. 
A Stellar Selection of the finest show and breeding stock in North America. 
Preview: Friday, July 25th; Auction: Saturday, July 26th. Please contact Kay: 
(541) 549-1215, hinterlandllamas@peoplepc.com, or visit us at  
www.hinterlandllamas.com.

• August 1-3, 2008  Camelid Community 2008, Kansas City, MO
Open to everyone in the llama and alpaca community, this annual gathering 
will discuss “the state of the union” of the camelid world. All llama and alpaca 
organizations are encouraged to send a representative to this open forum, and 
interested individuals also are welcome. For registration information or more 
details, contact Sheila Fugina at bsfugina@pressenter.com or 715-246-5837.

• August 2, 2008  Lenawee County Fair Open Llama show 
Lenawee County Fairgrounds, Adrian, MI
Open Single Llama Show Official judge: Beth Myers Show contact: Tami Lash 
(517)467-2709, show forms a vailable on www.LashsUniqueAnimals.com or 
email Uniqueanimal@aol.com

• August 2, 2008  Lenawee County Fair Open Llama show 
Lenawee County Fairgrounds, Adrian, MI
Open Single Llama Show Official judge: Beth Myers This show will utilize the 
ILR Show Manager Software and all ILR points will be tracked for ILR members 
and ILR llamas. Show contact: Tami Lash (517)467-2709 Uniqueanimal@aol.com 
Show forms will also be listed on www.LashsUniqueAnimals.com

• August 23-24, 2008  Nebraska State Fair Alsa Ii Llama Show 
State Fair Park Lincoln, NE 
Judges: Barbara Harris – Halter Harold Herbold – Performance Contact: 
Eunice Cernohlavek 402-475-8636 eunice@isp.com For premium book and 
application forms: www.statefair.org

• August 29, 2008 -10am, Fulton County ALSA Llama & 
Alpaca Show, Wauseon, Ohio.  
Judges- Deb Shellabarger, Mike Haumschild.  Halter and Performance llamas 
& alpacas. Contact Joy Bishop-Forshey drlamaj@yahoo.com

• September 27-28, 2008  Millennium Magic Fall Festival 
Lenawee County Fairgrounds, Adrian, MI
Open Double Llama Show Saturday evening fellowship dinner Official 
judges: Darrell Anderson and Terry Duespohl Show contact: Tami Lash 
(517)467-2709, show forms available on www.LashsUniqueAnimals.com or 
email Uniqueanimal@aol.com

• September 27-28, 2008  Millennium Magic Fall Festival 
Lenawee County Fairgrounds, Adrian, MI 
Open Double Llama Show Saturday evening fellowship dinner Official judges:  
Darrell Anderson and Terry Duespohl These open shows will utilize the ILR Show 
Manager Software and all ILR points will be tracked for ILR members and ILR 
llamas. Show contact: Tami Lash (517)467-2709 Uniqueanimal@aol.com  Show 
forms will also be listed on www.LashsUniqueAnimals.com

• Oct 3 - 4, 2008  Tulsa, OK  Tulsa State Fair 
Entry forms on Tulsa State Fair website Superintendent - Brenda Foulks 
bfoulks74016@yahoo.com

• October 4 & 5, 2008  8th Annual Alpaca Heritage Days. 
Looking for that special alpaca to add to your herd? How about some prime 
fiber and alpaca products? Mark your calendar now! The weekend offers 
private treaty sales, free seminars, and lots of shopping fun at Terhurne 
Orchards in Princeton, NJ. For more information including directions, go to 
www. AlpacaHeritage.com.

• October 25, 2008, 9-3  Tucson Wool Festival
Sponsored by the Withers Ranch as a community outreach and educational 
awareness program on fiber animals and arts, various breeders and vendors 
from throughout the southwest will be demonstrating their wares from their 
fiber animals on the Withers Ranch in Tucson, Arizona. Free booths are 
available. Seeking instructors for 2-3 hour classes. Contact Kathy Withers 
(520)572-3758, jmarckathy@aol.com. Additional information is on the Wool 
Festival page of www.uniquedesignsbykathy.com.

• November 8, 2008  Alpaca Heritage Events presents Dr. 
LaRue Johnson’s Neonatal Clinic in Bordentown, NJ. 
This clinic includes 6 hours of lecture and 90 minutes of wet lab for each 
registrant. Topics include reproductive anatomy and physiology, breeding and 
pregnancy diagnosis options, gestational development, care of the pregnant 
dam, normal and abnormal creation, and care of the newborns as well as high 
risk crias. The wet lab will include diagnosing the contents of the uterus, 
delivery plans and cria deliveries. Cost is $200 per person and includes lunch. 
For more information and to register, visit us at www. AlpacaHeritage.com or 
contact Ingrid Wood at 609-261-0696.

• November 9, 2008  Alpaca Heritage Events presents Camelid 
Infertility and Congenital/Genetic Defects, 
a seminar presented by Dr. LaRue Johnson. This informative session will be 
held in the Rutgers EcoComplex in Bordentown, NJ from 10:00 am to 2:00 
pm. Cost is $75 per person and includes lunch.  For more information and 
to register, visit us at  
www. AlpacaHeritage.com.

• November 9, 2008  Alpaca Heritage Event’s Fleece Show at 
the Rutgers EcoComplex in Bordentown, NJ. 
All you need to compete in this fun show is 2 oz of prime alpaca fiber! 
Great for novices and experts alike! Simply mail-in your entries ahead of 
time or drop them off in the morning. For more information, go to www. 
AlpacaHeritage.com or call Ingrid Wood at 609-261-0696.
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CLASSIFIED ADVERTISING

CLASSIFIED AD FORM
Classified & Photo Ads: Classified Ad Rates:  
$3.50 each for first 2 lines, $2.50 per line thereafter 
– no limit to number lines, 30 characters per line 
including spaces.  Payment must be made with ad 
submission.
Deadline:  Classified and photo ads received by the 
10th of the month will appear in the following issue.  
Classified ad will be published online when ad and 
payment in full are received.
All-Capitalized Boldface print will automatically 
be used for the first few words unless specified 
otherwise. 
Box around classified is additional $5.00 per month.
Photo Ads: $50 for 5 lines of copy includes 
approximately 2 x 3 photo and a ‘box’ around the ad 
(send only ‘sharp’ black & white or color photo – we 
will scan to size – no additional charge). $3.00 per 
line over 5 lines. 

1.  CHECK ONE: l Classified Ad 
 l Photo Ad
2.  MONTH(S) TO RUN: _______________
3.  CATEGORY TO RUN: ______________

Please write your ad here – 1 character (letter, space number) per square. 30 characters per line.

$3.50
$7.00
$9.50
$12.00
$14.50
$17.00
$19.50 etc.Send form and payment to:

LamaLink.com
470 Riverside Road
Kalispell, MT  59901

TOTAL per month ______ x no. of mos. = TOTAL
Box around Classified -- $5.00/month

Classified/Photo ad TOTAL

Name

Mailing Address

City State Zip Code

E-mail Address Web Site URL

Phone

Method of Payment: l   Check l   MasterCard l   Visa 

Credit Card # Exp. Date

Signature

 LLAMAS
QUALITY CLASSICS And TRAInEd PACK 
LLAMAS  for sale  
www.springcreekllamas.com 503 538-571

LLAMA ShEARIng at your farm. Georgia area 
404-210-0087 Knox Dayton     9.08

 Other AniMALS
AUSTRALIAn LAbRAdoodLES, the true 
Labradoodles. Expecting puppies in March. Check out 
our Chocolate girl, Beatrix and Rocko, they  
will be adorable! Call Sue Wilde 403-752-4899  
www.wcrancho.com  Labradoodles by Design!

 ServiCeS
oIL PAInTIngS oF YoUR RAnCh oR 
ChAMPIon LAMAS by award winning NW 
artist Wanda Kemper. Fees start at $400 dollars 
for an 8” x 10” oil painting. Wanda is also a 
portrait, landscape, and still life painter. Contact 
her for additional information at  
503-635-4887 or visit her website at  
www.portraitartist.com/kemper

LLAMA ShEARIng at your farm. Georgia area 
404-210-0087 Knox Dayton     9.08

 reAL eStAte
UnIQUE LLAMA FARM In SoUThERn 
ALbERTA. 46 acres, irrigation for hay land, 
mountain view. Set up for llamas and or alpacas. Call 
Sue Wilde 403-752-4899. www.wcrancho.com.

 SuPPLieS
ECoLLAMA PACK FoR SALE $150 12 PHOTOS/
DESCRIPTION 208-6919669 livengoodidaho@
hotmail.com    6.08

 other
SEALogIx PhARMACUETICAL gRAdE FISh 
oIL – SAvE 20% 
Online resource and info for ultra-refined, 
pharmaceutical-grade fish oil. SeaLogix is twice as 
potent and hundreds of times more pure than typical 
grocery store and health-food grade fish oil. http://
www.Omega3Zone.biz 1-888-887-4654

hoLY TEA. Gentle intestinal and colon cleanse 
herbal tea formulated by  
Dr. Bill Miller: www.holy-tea-time.com 
1-888-887-4654

LIFE’S AbUndAnCE hEALTh Food for 
Dogs100% complete, balanced nutrition. No corn, 
wheat, by-products, chemical preservatives or artificial 
coloring. http://www.dog-food-zone.com

 WAnteD
Needed Donations of Alpaca and Llama fiber raw, 
cleaned, leg, neck body anything send to Safe Haven 
Llama and Alpaca sanctuary 780 Old Corv. Rd., Corv, 
MT 59828  NP#47-0955313
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Thank You to our  
following buyers at  
the Ozark Llama  

Classic Sale:

Bob LaMorte

Gary Nickel

Kris Allen

Ken Reck

Dayle Russell

Lisa Alayza

Jane & Rick  
Livingston

Thank You 

Mary & Gary 
Beeson  

for the purchase  
of the donated  

Lucchero 
breeding!

Shawn norman, Farm manager  •  evan Snyder, Farm manager

5500 n Sara rd  •  yukon, ok 73099
Tel: (405) 476-0399 • Fax: (405) 354-2332 • llamas@superiorfarms.net

mailto:llamas@superiorfarms.net
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